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Pandemic Insurance Program Options

Issue: A Global Pandemic

The current outbreak of Influenza
A (H1IN1) has sparked fears of the
potentially devastating human and
economic consequences that may
follow a global pandemic.

Businesses worldwide braced for
significant disruptions to their nor-
mal way of operating and govern-
ments implemented advisories
limiting travel and trade. Precaution
was paramount as the World Health
Organization (WHO) on June 11,
2009, raised its alert to Phase 6—the
highest level—which indicates that
“a global pandemic is under way.”
This action reflected the spread of
the virus to different countries in
various regions.

As more information became
known and the threat became real,
the HIN1 outbreak and the result-
ing public health response brought
to the forefront the fact diseases,
including influenza, can and may be
spread globally. The interconnected
global economy makes containing a
contagious disease especially diffi-
cult and this has amplified the pub-
lic health concern.

Standalone Pandemic
Options

There are few insurers that cur-
rently offer standalone pandemic
insurance coverage options to trans-

fer non-physical losses. Coverage

is expensive, typically includes sig-
nificant attachment points, and cli-
ents are likely to be required to par-
ticipate in coinsurance. Pricing of a
pandemic product is driven by mod-
eling, which can also be used to set
parameters for deductibles. Client-
specific inputs results in varying
price and attachment points.

Most standalone pandemic poli-
cies include a public health trigger,
usually requiring the WHO alert to
reach level 5 or 6. For the HIN1 virus
or associated variants, insurers are
reluctant to consider inquiries for
coverage because the alert is cur-
rently at phase 6 for this virus.

On the following page is a summary
of key insurance product options.

Measuring the Impact of a
Pandemic on Your Business

In addition to the human toll,
reduced demand for goods, services,
raw materials, and disruptions in
the supply chain of a company are
possible side effects of a pandemic.

Marsh's Risk Consulting Practice can
work with you to identify risk and
limit its impact. Planning solutions
include business continuity; claims
consulting; clinical health care con-
sulting; reputational risk and crisis
management; modeling, analysis,
and design; and supply chain risk

management.

Property Insurance Market
Response

Under standard property policies,
physical damage is necessary to
trigger an actual loss. Insurers will
likely contend that contamination of
premises by the virus is not physical
damage—and are even more likely
to assert that possible contamina-
tion is specifically excluded through
a “contamination” exclusion.

Please read Marsh’s Property
Practice white paper titled
“Influenza A (HIN1)—Business
Interruption and Time Element
Coverage Considerations,” which
reviews various coverage aspects
under a property policy.

The Property and Supply Chain
Risk Management Practices offers
a customized supply chain prod-
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uct, Global Supply SecureSM (GSS) resources or to learn more about their individual needs.

that includes pandemic coverage Global Supply Secure please visit

as a covered event. Specifically, Marsh’s Pandemic Update Center at: Please contact your local Marsh
GSS includes coverage for a WHO- http://global.marsh.com/risk/pan- representative or the Property
declared phase 5 pandemic and a demic/index.php. Specialized Risk Group for more
declared public health emergency information.

by an authorized in-country gov- Be Prepared
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the extent of their pandemic expo- )
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sures, and structure a solution to fit

ernment official. The policy will
respond for the business interrup-
tion loss that results due to the
interruption in the supply chain as
the result of a covered event.
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The information contained in this publication provides only a general overview of subjects covered, is not intended to be taken as advice regarding any individual situation, and should not be relied upon
as such. Insureds should consult their insurance and legal advisors regarding specific coverage issues. All insurance coverage is subject to the terms, conditions, and exclusions of the applicable individual
policies. Marsh cannot provide any assurance that insurance can be obtained for any particular client or for any particular risk.

Statements concerning legal matters should be understood to be general observations based solely on our experience as insurance brokers and risk consultants and should not be relied upon as legal
advice, which we are not authorized to provide. All such matters should be reviewed with your own qualified legal advisors

This document or any portion of the information it contains may not be copied or reproduced in any form without the permission of Marsh Inc., except that clients of any of the MMC companies need
not obtain such permission when using this report for their internal purposes, as long as this page is included with all such copies or reproductions
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